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From the Executive Officer
Brian J. Todd
Another Benefit of BIA Membership: Networking and Fellowship Within
Your Industry
I’ve seen it again and again: Builder and Associate BIA members meeting, talking, and exchanging information at a BIA event, or seeking each other out through the membership
roster. It is a networking and growth opportunity with no equal in the home building industry.
Becoming a BIA member is like joining a team -- one that focuses on advancing affordable
home ownership and protecting private property rights. But it is also a fraternity of people
in the same profession, who care about keeping current in the latest changes in the industry, design and business practices, and consumer trends in housing and mortgage lending.

In addition to BIA’s Annual Meeting this February 7, with Dr. Victor Davis Hanson of the
Hoover Institution as featured speaker, in the coming months, BIA of Tulare-Kings will
begin hosting regular membership luncheons, each one featuring a topic and speaker specifically of interest to your industry. In this way, you can save time and energy by receiving
information concerning your livelihood, including any relevant handouts, plus get some
valuable networking time with other BIA members.
This is particularly important for Associate Members, a vital category of BIATKC members.
The companies that provide title and escrow services, mortgage loans, subcontracting in
the building trades, home decor and furnishings, and many more specialties. It’s also important to mention that BIA Associate Members receive the full range of member benefits
offered by the National Association of Home Builders and the California Building Industry
Association.
For information on becoming a BIA of Tulare-Kings Builder or Association member, please
contact myself or Jennifer Pool at (559) 625-5447, or build@biatkc.com.
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Who We Are
Established in 1989,
the Building Industry
Association of Tulare
and Kings Counties
(BIATKC) is a nonprofit organization
representing all member builders, developers, subcontractors
and associated businesses doing business
in Tulare and Kings
Counties.
We are governed by
elected officers and
board members having an interest in the
building industry who
donate their time and
services to oversee
the functions, operations and objectives of
the association.
Why We Are
Because every builder,
developer or related
business needs to be
united with an association that looks out
for and defends its
members interests, be
it in legislation or be it
in other outside matters relative to the
success of our member.
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Who Are Members
Large and small construction companies
doing business in Tulare/Kings Counties,
suppliers, product manufacturers, subcontractors, associated businesses such as financial
institutions, utilities,
title companies, real
estate brokers, mortgage and loan companies, insurance companies, engineers, accountants, architects,
etc.
What We Do
We work and fight
hard in Tulare/Kings
Counties to ease government regulations,
promote housing affordability and the free
enterprise system. For
example: we have saved
thousands of dollars in
proposed fees and
costs, assisted in drafting reasonable legislation that affects the
industry and opposed
ordinances that would
have a negative impact
on building and industry
-related business.
How We Do It
Through our Board of
Directors and committee volunteers our
office staff in Visalia is
here to serve our
members. We are affiliated with the California
Building Industry Association (CBIA) and the
National Association of
Home Builders
(NAHB).

Builder Confidence Drops Four Points
Amid Concerns Over Housing Affordability
BY R OB ERT D IETZ ON DE CE MB ER 17, 2018 •

Builder confidence in the market for newly-built single-family homes fell four points to 56 in December on the National Association of Home Builders/Wells Fargo Housing Market Index (HMI) as con-

cerns over housing affordability persist. Although this is the lowest HMI reading since May 2015, builder sentiment remains in positive territory.
Builders report that consumer demand exists, but customers are hesitating to make a purchase
because of rising home costs. However, recent declines in mortgage interest rates should help move
the market forward in early 2019. Builder confidence dropped significantly in areas of the country with
high home prices, which shows how the growing housing affordability crisis is hurting the market. This
housing slowdown is an early indicator of economic softening, and it is important that builders manage
supply-side costs to keep home prices competitive for buyers at different price points.
Derived from a monthly survey that NAHB has been conducting for 30 years, the NAHB/Wells
Fargo Housing Market Index gauges builder perceptions of current single-family home sales and sales
expectations for the next six months as “good,” “fair” or “poor.” The survey also asks builders to rate
traffic of prospective buyers as “high to very high,” “average” or “low to very low.” Scores for each component are then used to calculate a seasonally adjusted index where any number over 50 indicates
that more builders view conditions as good than poor.
All the HMI indices posted declines. The index measuring current sales conditions fell six points to 61,
the component gauging expectations in the next six months dropped four points to 61, and the metric
charting buyer traffic edged down two

points to 43.
Looking at the three-month moving
averages for regional HMI scores, the
Midwest dropped two points to 55; the
West and South both fell three points to 68
and 65, respectively; and the Northeast
registered an eight-point drop to 50.
The full HMI tables can be found
at nahb.org/hmi.

PAGE

4

Interest Rates Decline Amid Fed's Messaging
The housing slowdown continued into the New Year, as markets grappled with an evolving monetary policy outlook and a federal government shutdown. Home builder confidence, as measured by the NAHB/Wells Fargo Housing Market Index,
declined four points in December, registering a level of 56—the lowest reading in more than three years.
The slowdown during the second half of 2018 was primarily caused by rising interest rates and the subsequent decline of housing affordability. For example, existing home sales in November were 7% lower than a year earlier, while pending sales were
down nearly 8%. Similarly, single-family construction starts declined 4.6% in November. Nonetheless, single-family construction totals for the year are expected to be approximately 3% higher than the previous year, making 2018 the best year for residential construction since the Great Recession.
While the labor market remains hot—December job gains reached 321,000—housing and other sectors of the economy are
showing definite signs of slowing. For this reason, the stock market endured a large selloff after the Fed raised the short-term
federal funds rate in December to a top rate of 2.5%—the fourth hike of 2018. NAHB's forecast calls for just two rate increases
in 2019, one in each half of the year, accompanied by a mid-year data-focused policy pause so the central bank can evaluate
economic growth and inflation pressures. Two rate increases are more than Wall Street is currently pricing in; however, it is
lower than the three or four rate hikes that many economists as well as the Fed's own projections—had suggested for 2019
until quite recently.
The stock market selloff, while painful for investors, resulted in a significant decline in the 10-year interest rate, falling from
above 3.2% to approximately 2.7% this week. This 50 basis point decline has reduced mortgage interest rates, which suggest a
potential uptick in home sales during the next two months. Throughout the upcoming year, housing markets should expect
rates to resume their ascent, heading near 5% by the end of 2019.
–NAHB Chief Economist Robert Dietz

DO BUSINESS WITH MEMBERS
KEEP YOUR INDUSTRY STRONG
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Member Spotlight
Builder Member
Brian Ennis—CEO
Active since 2011, Ennis
Builders Inc., an active
construction company and
licensed general contractor
since 2011, is owned by Brian
and
Sandra
Ennis
of
Porterville.
It’s CEO, Brian Ennis, has
been building residential and commercial projects in the Central
Valley for 28 years, with experience in Bakersfield, Porterville,
Exeter, Springville, Wasco, Delano, Tulare, Visalia, Dinuba,
Kingsburg, Fresno, Clovis, Hanford, and Paso Robles. Ennis
has acquired and developed over 2,300 acres of land, built nearly
4,000 homes, entitled and developed 78,000 square feet of
commercial property and 5,500 residential lots.
In addition to building homes, Ennis has a real estate brokerage
division called Ennis Realtors Inc. The company just acquired
and remodeled a new office in downtown Porterville that houses
all its operations, including in-house design and drafting
departments. From its new headquarters, Ennis builds not only
residential subdivisions, but also custom and semi-custom
homes.
CEO Brian Ennis is both a past current chairman of the local
Building Industry Association of Tulare and Kings counties
(BIATKC) and has served on the Board of Directors, and
Executive Committee. He has also been was also named the
association’s “Builder of the Year”.
You can visit Ennis Builders at their new address:
263 N 3rd St, Suite # 200
Porterville, CA 93257

Associate Member
Don Sharp—
Area Vice President

Buckman-Mitchell is a leading provider of risk management and
insurance services. We have a highly experienced and trained
staff of professionals dedicated to partnering with our clients to
assist them in reaching their operational goals. Our goal is to
insure your success!
Success and growth in the future are dependent upon our ability
to sustain our superior reputation. For that reason, our most
important continuing objective is to provide unequaled service
in all that we do. With that in mind, Buckman-Mitchell joined
Arthur J. Gallagher & Co., a global insurance brokerage who
shares our core values and a deep commitment to its employees,
clients and community. Together, with our nearly 200 years of
combined experience, we can now offer an even broader range
of insurance, risk management and benefits solutions.
Arthur J. Gallagher & Co. is a Fortune 500 Company, with
operations in 34 countries and offers client service capabilities
in more than 150 countries around the world through a network
of correspondent brokers and consultants. They are also one of
the leading brokers handling Construction Insurance!
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February
7
Annual Meeting and Installation of Officers
18
Presidents Day —
19—21 2019 NAHB International Builders Show —

BIA Office Closed
BIA Office Closed
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Gowin Green Inc—Chloe Gowin

Renewing Members
California Water Service—
Tammy Kelly
Boretti, Inc.—
James Boretti
Self Help Enterprises—
Patrick Isherwood

PAGE

9

Business Savings
As a member of your local Home Builder’s
Association, you can gain access to Amazon
Business’ vast selection, competitive pricing and
shipping options to meet your needs.

CBIA MEMBER BENEFIT PROGRAM
INSURANCE OPPORTUNITIES
Health Insurance
CBIA has an Affinity Partnership with Ames Grenz Insurance Services to provide Guaranteed Issue
medical, dental and vision plans to our association members. Ames Grenz Insurance Services is a locally
owned agency that has provided Association members individual and group benefit plans for more than
35 years.
Various medical plans -- Health Net, Western Health Advantage and Kaiser -- are available for groups as
few as one member. There are no health questionnaires to complete or pre-existing conditions that would
preclude members from obtaining coverage. Employers may select from 15 different medical plans for
flexible enrollment options. Enrollment is as simple as an enrollment form and a premium check for CBIA
members to realize medical coverage.
If you have been experiencing increases in your medical plans and need the flexibility of multiple plan
offerings, look no further than the CBIA-sponsored medical plans.
For more information, contact Reggie Conley at rconley@amesgrenz.com or (916) 486-2900.

Member Advantage at a Glance

www.nahb.org/ma

Houzz – Join over 25,000 NAHB member companies and get free access to Houzz Concierge Service,
special discounts on local advertising programs, and up to 10% off Houzz Shop products. Learn more at
www.houzz.com/NAHBmembers or call 800-640-8061.
FCA US LLC - A $500 cash allowance for members, employees and household family members. This
offer is good toward many new models in the Chrysler, Dodge, Jeep®, Ram or FIAT® vehicle lineup and
is stackable with most current local or national incentives. Visit www.nahb.org/fca to learn more.

Lowe’s - Visit www.LowesForPros.com/NAHB or call 877-435-2440 and register to save 2% on your Lowe’s Accounts Receivable (LAR) or Lowe’s Business Accounts (LBA) purchases and free delivery on purchases over $500. Save an additional 5% every day at the store when you mention the 5% at time of purchase and when using your LAR or LBA.
General Motors – Enjoy a Private Offer of $250, $500 or $1,000 on many Chevrolet, Buick and GMC vehicles. Other offers may be available for even more savings. Visit www.nahb.org/gm to learn more.
UPS Savings Program & YRC Freight - UPS discounts of up to 36% on a broad portfolio of shipping
services. Savings of at least 70% on less-than-truckload shipments 150 lbs. or more with UPS Freight and
YRC Freight. Visit www.1800members.com/NAHB or call 1-800-MEMBERS (800-636-2377) for more information.
GEICO - Exclusive NAHB discounts for members on auto insurance. Visit www.geico.com/disc/nahb or
call 800-368-2734. Mention NAHB for auto, homeowners, and commercial auto quotes.
2-10 Home Buyers Warranty - Visit www.2-10.com/NAHB or call 855-280-1328 to receive exclusive access to discounts on select products, including the Builder Backed Service Program and the systems and
appliances warranty.
TSYS (formerly TransFirst) - Payment solutions with average savings of 16% per year.Web/mobile
tools, credit card and eCheck processing and more. Free "Savings Analysis" call 800-613-0148 or visit
www.tsysassociation.com/NAHB.

Dell - Up to 30% off on all Dell computers. Call 800-757-8442 and Mention NAHB or visit www.dell.com/
nahb.
Associated Petroleum Products (APP) - Earn $0.015 for EVERY gallon purchased using the APP
Fuel Card program. Visit www.associatedpetroleum.com/nahb to enroll or call 800-929-5243, Option 6
and mention NAHB.
Hertz - Up to 20% off on rental cars and FREE Gold Plus Rewards membership. Visit www.hertz.com/
nahb, or call 800-654-2200 and use CDP# 51046.
Avis - Up to 25% off car rental base rates and FREE Avis Preferred Service membership at
www.avis.com/nahb, or call 800-331-1212 and use AWD code G572900.
Budget - Up to 25% off car rental base rates and FREE Budget Fastbreak at www.budget.com/nahb, or
call 800-283-4387 and use BCD code Z536900.
Office Depot - 10% off all delivery orders. Free shipping on orders of $50 or more. Call 800-274-2753
and mention NAHB.

Member Advantage at a Glance

www.nahb.org/ma

G&K Services - Enjoy up to 20% guaranteed savings off standard pricing on uniforms,
facility services, and direct purchase customized apparel. Visit www.eMemberBenefits.com/NAHB or call
Your National Account Specialist at 713-967-6214 to request quote or free site assessment.
Omaha Steaks - Save 10%, in addition to any online specials. www.OSincentives.com/promo/nahb
TripBeat (formerly Endless Vacation Rentals) - 25% discount on over 200,000 vacation rentals worldwide. Call 844-367-6433 and mention NAHB at time of reservation or go to www.tripbeat.com/nahb.
Wyndham Hotel Group - 15% off at over 7,400 hotels. Call 877-670-7088 and mention ID 8000002688.
Go to www.nahb.org/ma and click on theWyndham logo to find out more.
FTD - 20% off floral arrangements and gifts at www.ftd.com/nahb or call 800-SEND-FTD use code 17421.

